How to Upgrade Levels of Giving

HOW TO!!

Experience in successful fundraising campaigns has demonstrated that the largest share of money raised comes from relatively few contributors.

Significant progress has been made in upgrading the levels of giving. These experiences illustrate that previous contributors will donate increased amounts when proper procedures are followed.

Important elements for success are:

1. Effective prospect research

2. Proper evaluation

3. Right person making solicitation

Research
Prospect research requires records available for immediate identification of past potential donors. Resource materials that should be secured by the council include:

a) Corporate stockholders report listing officers, directors and their salaries.

b) Financial institutions annual reports listing officers and board directors

c) Bank Directory

d) Country club memberships

e) Chamber of Commerce memberships

f) Private club memberships

g) Professional associations

Biographical information for each person should be kept up to date. Securing and maintaining the file should be a year-round concern.

